Price Negotiations for Perennial Ryegrass Seed
It could end up being the wave of the future for agricultural producers. With the passage of House Bill 3811 in 2001, Oregon perennial ryegrass farmers can now negotiate prices directly with representatives of seed purchasing companies. 

"This is a significant development because it allows dealers and growers to sit together and discuss prices with protection from state and federal anti-trust laws," says Phil Ward, director of the Oregon Department of Agriculture. 

Oregon farmers have been through several years of low prices for many commodities, including perennial ryegrass seed. Part of the farmers' plight is that they have historically been "price takers," having little influence on the price they receive for the commodities they grow. To complicate the matter, growers were reeling from the adverse affects of the ABT bankruptcy which left many unpaid millions of dollars of grass seed they had delivered.

To give farmers a more level playing field relative to buyers of their goods, Congress passed the Capper-Volstead Act in 1922 to allow growers to form cooperatives and collectively pool their products to negotiate with buyers while providing legal protection from antitrust laws. 

But grower cooperatives have to negotiate with buyers individually — anti-trust laws prevent more than one buyer jointly meeting together with growers to discuss prices — this becomes price collusion. 

The only way around this situation is to have a state supervised price negotiation process. House Bill 3811, signed into law by the Governor on May 16, 2001, created the authority for this process in Oregon, but only for one segment of Oregon agriculture at this time — proprietary perennial ryegrass. 

HB 3811 allows grass seed dealers to meet with the Perennial Ryegrass Bargaining Association (PRBA represents grass seed growers) to negotiate over seed prices under the direct supervision of the Oregon Department of Agriculture. 

The industry was anxiously awaiting the passage of this bill to establish a price for the 2001 crop year. Legislators and industry worked diligently to move the bill through the Legislature as quickly as possible. 

The goal of price negotiations between growers and representatives of dealers is to discuss collectively what is in the best interest of the industry as a whole, and to work toward balancing supply with demand through price signals. 

Three price negotiation sessions have been held since the legislation was passed in 2001.

Many observers in the agriculture industry are watching to see if this process can be successfully used with other commodities. 

For more information on HB 3811 or the process of supervised price negotiations, contact Brent Searle, 503-986-4558.

Related information:

Slow pay - no pay legislation: http://www.oda.state.or.us/cid/pay.html



